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ISSUES OF OPTIMIZATION OF THE RATE OF PROFIT IN THE MODEL PRICES

Optimization models of prices in the aspects of ensuring the highest rate of profit from the sale of break-even analysis and product sales are one of the main task of the methodology of pricing. There is no doubt that, in a free market commodity prices formed in the ratio of supply and demand of goods, in the act of sale, where one side is involved in a competitive environment producers and buyers on the other hand, high choice for a wide range of products. Nevertheless it, in the interests of producers is an important task to develop an optimal midsection producer prices for the periodic repayment of production costs and break-even production organization. From this point of view, in practice, the pricing is acceptable to apply the method of accounting for the costs (expenses), the parameters of which are universal to convert the model prices, in order to ensure the highest rate of profit from the sale and which, prepended able to analyze the phase (points) Break-even sales of products.
In this work, we performed an analysis of the data object of study, where the parameters (mechanisms) calculation of the cost of production techniques and the method of "direct costing" is mapped to reveal these aspects of pricing issues.
According to the model of building production methods costing of products (works, services) is similar to the method of "direct costing". When production methods "cost of production" is based on production costs, while the method of "direct costing" based on variable costs. The second half of the costs of production, with production methods - "expensed" (non-production costs), and using the method of "direct costing" - "fixed costs" shall be repaid at the expense of gross margin (profit margin) received from the sale of products. In comparisons of the parameters of these two models, prices, how much more the second half of the production costs are covered by the profit, so there will be higher profit from trafficking.
Calculations show that, in the costs of production for production methods of costing "expensed" is - 9.4%, while the method of "direct costing", respectively, variable costs account - 11.75%, i.e. "the ability to extract profits from trafficking realization "in the method of" direct costing "superior production methods.
However, the parameters of industrial product costing methods are universal model for converting prices in order to increase its ability to profit from the sales turnover.
For example, by offsetting overhead cost in cost of sales, cost accounting narrows the scope and increased efficiency of pricing and repayment of production costs, i.e., on the basis of production costs and the rate of profit is formed guild guild model prices.
When converting a model shop prices adhere to the following rules:
1. For the distribution of overhead expenses in cost of sales goods (works, services) is stored methodology adopted as part of its distribution production cost of goods (works, services).
2. Production costs should be taken into account for the main production shops, to form a guild production costs, based on which, set prices for products. The results of the comparison shows that in all respects obtain the final financial results of the guild model prices exceed the method of "direct costing", i.e .,revenues from sales increased by - 3.8%, the amount of operating profit to - 10.5% and repayment of production costs - 2.8%.
For the functioning of the model shop prices are recommended:
1. Writing off overheads on the sale of goods (works, services) periodically for each month. In this part of the overheads do not remain the amount of work in progress and inventories of finished goods and extinguished through of revenues in the period in which they arise. 
2. Total amount of overhead cost allocation entry is:
Dr - "Cost of sales"
Cr - "Cost of work performed and services rendered"
Cr – "Production costs"
Guild model price also puts it possible to analyze the breakeven production phase, an alternative embodiment, the method of analysis of the "direct costing". The volume of sales to break even is defined as the product of the volume of sales to the ratio of costs to be payable and the amount of profit for each percentage decline in sales.
Break-even analysis of sales dedicated to covering the costs of production and non-production, and diversion of funds. Calculations show that for any change in   the volume of sales, production costs for the shop price model is fully repaid. By reducing the volume of sales to 100.0%, the financial result equal to zero, i.e., the volume of the production costs are closely linked to the volume of sales of products, and any change in it tends to repayment costs when the rate of profit optimally.
Pricing phase account (Definitions), gross (guild) profit or profit margin does not preclude the need to determine prices based on the actual total cost of production, to establish control over its level.
